START
LIVING
HOMEBUYER KIT

CONGRATULATIONS!
You have decided to start the process of buying a new home. Whether you are a first-time buyer or you have already
owned several homes, we understand the process of home buying can sometimes be overwhelming. Lennar is here to
offer support, some insider tips and provide you a step-by-step guide to simplify your path to homeownership.

STEP 1

Finding Your Dream Home

Now that you have made the decision to buy a home, the first step is to begin researching what type of home
you are interested in purchasing – attached, detached, single-story or multi-level - and what location you
prefer. You will also want to consider the overall area including community amenities, schools, parks, shopping
and recreation, low crime rates and your daily commute. Most of this initial research can be done online.
City websites and Chamber of Commerce websites are great sources for information.
You will also need to decide whether you will work with a real estate agent or if you prefer to research and tour
the homes on your own.

New Homes vs. Resale
New homes are built with more recent code requirements and energy efficient technology. Some of the
additional benefits of buying new are:
• Move-in ready with few repairs and updates needed to the home.
• Brand-new features and amenities.
• Have the reassurance of warranties on the structure, roofing, appliances, etc.
• New homes have modern designs and advanced technology.
• New homes are more energy efficient than older homes.
• Today’s building materials are low maintenance, which can mean lower repair costs.
•	Healthier components that can reduce the risk of mold, lesson exposure to pests, reduced levels of lead
and other harmful chemicals.

INSIDER TIP
Create a wish list. What part of town do you want to live in? Are schools a factor in your
decision? Do you need space for pets? How many bedrooms do you need? What features
do you consider a “must-have?” What amenities match your lifestyle (pool, fitness center,
parks, etc.)?

STEP 1

Finding Your Dream Home

Foreclosed vs. New Homes
Choosing to purchase a foreclosed property can oftentimes lead to frustration and disappointment.
A foreclosed or bank-owned home has several disadvantages including:
• Homes are purchased “as is.”
• You may need to deal with the after effects of previous disgruntled homeowners.
• You may have to handle the eviction responsibilities.
• Your home will have no warranty.
• You choose from a very limited selection.
• You’re required to be very savvy to recognize a very good deal.

Renting vs. Owning
Buying your own home provides the pride of ownership and the independence and financial rewards
that renting doesn’t, for example:
• You are your own landlord and gain a sense of control over your home.
• Historically, homes increase in value over time and you can build equity.
• The interest that you pay on a home mortgage is typically tax deductible.*
• You have the luxury of painting and decorating your home to your personal style.

INSIDER TIP
Research neighborhoods that interest you. Go to websites such as
move.com or NewHomeSource.com to find out the median price of homes in
those neighborhoods.

(continued)

STEP 2

Money Matters

This is the most important step to buying your home. It is crucial that you do the proper analysis to decide how
much you will be able to afford. Start to budget if you haven’t done so already. Reviewing your personal budget
prior to meeting with your lender will allow you to know ahead of time what you can afford and will help you
feel informed and educated going into the home buying process.

To Find Out How Much You Can Afford:
Track your income and expenses by utilizing spreadsheets, web-based programs or by purchasing a budget
tracking software.
• Decide which of your monthly expenses are fixed expenses and discretionary.
• Determine your debt-to-income ratio.
• Start saving for the down payment and look into various government resources or family assistance.
•	Review your credit history/credit score through one of the credit bureaus.
Credit scores range from 380 to 830.
• Work to repair credit, if necessary:
– Check credit report for accuracy and dispute any errors.
– Address past due accounts and work with debt collectors to help repair collection accounts.
– Work to pay down credit card balances.
– Obtain new credit if you need to reestablish good credit history.
– Make payments on time for credit cards and loans.
– Utilize a consumer credit repair service for any additional assistance.

INSIDER TIP
A lender typically determines how much money to loan you based on
your income versus expenses as well as your credit report.

STEP 3

All About Financing

There are several types of loans available when purchasing a home. What is most important is finding the one
that works for your financial and personal/family situation.
•	There are different loan options to consider. The most common are the fixed-rate mortgage loan and
the adjustable-rate mortgage (ARM). With the fixed-rate mortgage, your interest rate will never change,
regardless of what the economy does. The adjustable-rate mortgages (ARMs) have interest rates that
adjust periodically during the life of the loan.
•	Calculate how different rates will affect your monthly payments using a mortgage calculator.
When calculating monthly payment, be sure to consider PITI (principal, interest, tax and insurance).
•

Shop around for a mortgage lender or use the builder’s preferred lender.

Lenders Should Be Offering The Best Possible Loan They Can.
A good lender will:
•	Offer local approval and won’t have to send your application to another state, which could lead to additional
requirements.
•	Offer competitive rates and be open to compare with other lenders.
•	Be reliable and communicate deadlines and necessary information to you.

INSIDER TIP
To help make your purchase smoother and quicker, we recommend getting a mortgage pre-approval
instead of just a prequalification. A prequalification is just an estimate of what you can afford and a
pre-approval provides more detail and accurate information about how much you can exactly afford.
The lender will review your income documents for the pre-approval and ensure that you are accountable
and ready for the purchase. Oftentimes, this can make you a stronger candidate to the seller.

STEP 4

Features And Amenities

Another component to consider when finding your dream home is to look at what features are included
standard and/or offered in the home versus which have an additional cost. This is one of the benefits of a new
home because homebuilders tend to include upgraded features that make the home feel custom designed
before you even move in.
Homebuyers can also take advantage of many new energy-efficient features. Many of these features combine
some of today’s most innovative products and materials and give buyers the power to save money, energy and
the environment.

INSIDER TIP
INSIDER TIP
Many new homes are built in communities that offer additional amenities
such as parks, playgrounds, swimming pools and community centers.

STEP 5

Purchase And Closing

Now is the time for the big step of making the purchase. This is the part of the process that can seem the most
confusing yet also the most exciting. Obtain an estimate of closing costs through your lender. Closing costs
cover the amount of money you pay to close a mortgage loan, aside from the down payment. The closing cost
fees are generally placed into one of three categories:
• LENDER FEES - costs associated with the lender
• TITLE FEES - costs the title or settlement agent will charge to handle the transaction
• ESCROWS/IMPOUNDS - money collected upfront to pay your taxes and insurance
One of the final steps in purchasing your dream home is signing the sales documents and disclosures.
This is where everything becomes “signed, sealed and delivered” and you become an official homeowner.
•

You will want to make an appointment with your sales associate to sign the sales documents.

•

Verify that all of your information is accurate.

•

Read the disclosures carefully and ask questions.

•

Sign all title documents.

•	Schedule a final walk-through to verify everything in your home is in working order.
Utilize an Inspection Checklist (see Appendix).
•

Obtain your keys and get ready to move into your new home!

INSIDER TIP
Consider putting 20% down payment or get a first and second loan to avoid
the extra insurance fees that are charged when you put less than 20% down.

STEP 6

Welcome To The Neighborhood

Today Is The Big Day!
You have officially purchased your new home and are now ready for the fun part – moving in. This is an
extremely exciting time and now you can decorate your home to reflect your individual style and start creating
many memories.
We have provided you with a Move-in Checklist. This checklist will help take the guesswork out of what needs
to be done prior to moving in (see Appendix).
Homebuilders want to make sure you are a happy homeowner and will be available to you long after you move
in. Keep your communication open with your builder and have their customer service contact information on
hand in case you need it.
Also, be sure to complete any surveys that may get sent to you – this is the best way for builders to receive
feedback on their homes and ensure they are meeting the needs of their customers.

INSIDER TIP
Keep all documents you have acquired filed and easily available to you
in case you need to reference them.

APPENDIX

Move-In Checklist

Check The Following Items:
Send a “Change of Address”

Give all service providers such as

notification to the post office.

landscapers, domestic help and regular
delivery services notice that you will be

Contact the water company to set up

moving.

account.
Send out change of address notices
Contact the gas and electric company

to friends and family if you have a firm

to set up account.

moving date now.

Contact the cable or satellite company

Transfer banks, if necessary.

to set up account.
Register to vote and for any other local
Contact your Internet service provider

government purposes.

to set up account.
Research a local doctor, dentist,
Check school schedule and enrollment

veterinarian, etc.

dates.
If necessary, change your driver’s license
Have school records transferred to

and car details.

new school.
Look for local emergency numbers in your
Cancel water deliveries.

new area and keep them handy.

Cancel or change any subscriptions or

Fill out warranty information on

memberships you have.

appliances.

APPENDIX

New Home Inspection
Checklist

Use the checklist below during your final walk-through to ensure that your home is complete and in
satisfactory condition for moving in.

Check The Following Items:
All receptacles and switches are in

Review the interior of the home and

working condition.

check that there are no concerns or
damages with painting, grout, fireplace,

All interior electrical including light

flooring, doors, tile, mirrors, countertops,

bulbs, TV and network jacks are in

staircases, cabinets and any additional

working order.

woodwork.

All appliances are working including

Air conditioning and heaters are

range, hood, oven, microwave and

properly installed.

dishwasher. Make sure the seller has
fully explained how to use them.

Garage doors are installed and working
properly. Be sure you received the correct

Review the plumbing including faucets,

number of garage door openers.

toilets, showers and tubs. Don’t forget to
check for any damages such as scratches

Overall exterior of the home is sufficient

or broken fixtures.

including paint, doors, driveway,
architectural detailing, windows and
landscaping.

APPENDIX

Glossary

When it comes to buying a home, understanding the terminology is essential for simplifying the entire process.
That is why we are providing a quick glossary of common terms and their definitions – we want your path to
homeownership to be a smooth and enjoyable one.
Annual Percentage Rate (APR) The APR shows the

Credit Bureau A credit-reporting agency that gives

cost of a mortgage loan by expressing it in terms of a yearly

financial information about potential borrowers to lenders.

interest rate. The APR is often slightly higher than the

Currently, there are three companies that maintain national

published interest rate because it takes into account the

credit-reporting databases: Equifax, Experian, and Trans

financing of closing costs or pre-paid percentage points.

Union.

Appraisal A professional appraiser’s estimate of the market

Credit Report A report provided by credit bureaus

value of a property. Appraisals take into account the local

containing information about a borrower’s credit history.

market conditions and the characteristics of a property. They

Your credit report is like a report card of how you’ve paid your

are required by most lenders.

credit card debt and other loans over the years (as well as

Appreciation An increase in a property’s value due to
market changes, home improvements, or other factors.
Closing The official transfer of property ownership from
seller to buyer. It usually happens in the form of a formal
meeting between the buyer, seller, and settlement agent.
At closing, the buyer will sign the mortgage, the seller will

how much debt you currently have).
Credit Score A computer-generated score used to
determine how likely a person is to repay a loan. Your credit
score is based on your credit report. Lenders use this
score to analyze your credit report and to determine your
credit worthiness.

receive payment for the property, and the buyer will pay the

Debt-to-Income Ratio Also known as debt-to-earnings

closing costs. Also referred to as Settlement.

ratio. A ratio (expressed as a percentage) calculated by

Closing Costs The total costs of completing the transfer
of ownership of the property, other than the purchase price.
Closing Costs usually include fees for loan origination, home

dividing gross monthly debt by gross monthly income. Debtto-income is one of the key factors lenders will look at when
considering your credit worthiness.

appraisal, survey and real estate agent’s commission. They

Deed A written document that shows ownership of

may also include prepayment of taxes and insurance, and

property. Includes the signatures of current owners and a

real estate transfer taxes. Closing Costs usually amount to

legal description of the property. Also known as a Title.

about 2 to 4 percent of the purchase price of the home.

Disclosures Information provided about a property for sale.

Comparative Market Analysis A real estate evaluation

“Full disclosure” refers to the seller’s responsibility to provide

that estimates the current market value of a home by

any and all information they know about the property.

comparing it with recently sold homes in the same area.

Down Payment The money paid by the buyer to the lender

Contingency Any condition that must be met before a

at the time of the closing. Because it’s paid in advance, the

contract becomes binding. For example, an agreement can be

down payment is not part of the mortgage loan. Smaller down

contingent on the sale of the buyer’s current home.

payments (those less than the standard 20 percent) usually

Counter Offer A response to a purchase offer that rejects
all or part of the original offer but keeps the negotiations
open in hopes of reaching an agreement.

require mortgage insurance.
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Glossary
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Equity The value of a property, usually calculated by

Purchase Offer A detailed, written document that makes

subtracting the remaining amount owed on the mortgage

an offer to purchase a property. When the offer is signed by

from the fair market value of the property.

all parties involved, it becomes a legally binding contract.

Escrow Also “escrow account.” Funds set aside and held

Also known as the Offer or Contract.

by a neutral third party, usually for payment of taxes and

Qualifying Ratios Guidelines used by lenders to determine

insurance.

if a borrower can qualify for a mortgage. The lender will

Home Inspection A complete “top to bottom” inspection
of a home’s physical condition. Home Inspections should be

consider the borrower’s income and current debt, as well as
the size of loan the borrower is trying to obtain.

conducted by a professional, licensed home inspector and

Title A written document that shows ownership of

should cover all major systems and structural elements of the

property. Includes the signatures of current owners and a

property. Home inspection fees are typically paid by the buyer.

legal description of the property. Also known as a Deed.

Homeowner’s Insurance Insurance that protects the

Underwriting A critical step in obtaining a mortgage,

homeowner’s property against damage from fire, storms and

underwriting is the lender’s process of analyzing a loan

other hazards. Most lenders require homeowner’s insurance

application to determine the amount of risk involved in

before they will let you close on the home. Also known as

making the loan. It includes a comprehensive review of the

Hazard Insurance.

borrower’s credit history and a judgment of the property’s

Lock-In A written guarantee from a lender that the buyer

real value.

will receive a specific interest rate for a specific period of

Walk-Through In the case of the “final walk-through,” this

time. Also known as Rate Lock and Rate Lock-In.

is a final inspection of the property by the buyer and the

Market Value The amount that a seller may expect
to obtain in the open market, based on current market
conditions and recent comparable sales. An appraised value
is an estimate of the current fair market value.
Mortgage A financial agreement between a lender and a
buyer in which the property is used as collateral for the loan.
A mortgage gives the lender the right to collect payments on
the loan (and to foreclose on the property if those payments
are not made).

seller. The final walk-through normally takes place a day or
two before closing / settlement. The purpose of this walkthrough is to ensure that any repairs agreed upon in advance
have been made, and that no other issues have arisen.

Sources:
Home Buying Guide Book, Lluch
www.eHow.com – Building a Home
www.hud.gov
Eagle Home Mortgage first-time homebuyer seminar
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